
Mark Critchlow

Mark has enjoyed a long career in sales and business

development. He joined Ford Campbell in 2003 as

Sales Director after spending almost two decades in

the invoice discounting and asset-based lending

sector.

Mark, who has a degree in Business Studies, has held

senior business development and sales management

roles at GE Commercial Finance, Burdale and

International Factors.

As head of the deal origination team at Ford Campbell,

Mark plays a vital role in winning new business and

promoting the wealth of expertise and first-class

advice which is offered by the firm’s corporate

financiers.

In his spare time, Mark enjoys keeping fit by going to

the gym, cycling and swimming as well as supporting

Wigan Athletic and watching his son play rugby union.
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